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BCQ/D-17 12069

INDUSTRIAL MARKETING
BC-508

Time ; |
Three Hours) [Maximum Marks : 80

Note : .
ote : Attempt Five questions in all. Q. No. 1 is compulsory.

Select any four qQuestions from remaining eight
questions.
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Compulsory Question
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' /.l/' Explain the following :
‘ (a) Characteristics of Industrial Product Demand
(b) Classification of Industrial Products
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{c) Branding decisions in Industrial Products
(d) Promotion for Industrial Products.
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2. Describe the marketing research process in context of
g industrial Markets. How can the forecast efliciency be
achieved through marketing rescarch
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Discuss the process of segmenting industrial markets.
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Discuss various segmentation variables in context of

industrial markets.
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4. Discuss various product strategies for existing industrial
products. Elucidate your answer with suitable examples.
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5. Discuss the major points of considerations in context of

logistics and supply chain management of industrial

markets.
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6. Discuss the process of developing communication program

for industnial products .
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7/ Discuss the role of advertising and publicity in contexl of

industrial products.
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/ﬂ./ Discuss the role of personal selling in industrial marketing.
What arc the distinctive characteristics of industrial
salesperson 2 hittp://www kuonline.in
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' )Y Write shoit notes on any fwou of the following :
a

(a) Servi:e and quality issues in context of industrial

products
(b)  Industrial product life-cycle and strategies
(¢ Control practices in Industrial products.
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